CURRICULUM VITAE

Rakesh Kumar Chauhan
Flat no. D-8, Kanchanganga Apart,  Amitesh  Nagar, Near Nai Sabji Mandi, Indore (M.P.) Pin-452014
Mobile no. 07898917260, 07987621442






Email id – rakeshchauhan10@gmail.com

CAREER OBJACTIVE:-


Intend to build a career with leading corporate with committed & dedicated people to utilize my knowledge, skills and attitude towards growth of the organization.
PROFESSIONAL QUALIFICATION:-

1. MBA in Marketing Management from University of Bihar, Muzaffarpur in 1989.
ACADEMIC QUALIFICATION:-

1. B.SC (Agriculture) from Rajasthan University in 1986.
WORK EXPERIENCE:-

Total 25 years sales Experience in FMCG & LIGHTING Product 
1. Working with Switcher India LLP. Lawrence Road Industrial Area, New Delhi manufacturer of  Led Lighting / DBs / Modular Boxes & MCB.
Based at Indore as a Branch Manager & looking after entire MP since 1st August 2017 to onward.
2.  worked with ReneSola India Pvt. Ltd. Gurgaon, based at Raipur as a Dy. Manager- Business Development & looking after entire Chhatisgarh since 18th January 2016 to 30th July 2017.
3.  Worked with SYSKA (SSK) Led Lights Pvt. Ltd. Puna, based at Indore Branch as a Area Sales Manager for MP from August.2013 to January 2016.                                                                                                                                           
4. Worked with HPL INDIA LTD.Delhi, based at Indore Branch as a Asst. Manager (Luminaries) from April 2011 to August 2013. 
5. Worked with Arya Filament Pvt. Ltd. based at Indore as a Asst. Area Manager from Oct. 2008 to 30th March 2011. 

6. Worked with New Tea Company Ltd. based at Indore as a Area Sales Manager from May 1999 to September 2008.
7. Worked with Jayna Motorcycles Pvt. Ltd. New Delhi based at Indore as a Territory Sales Incharge from Feb. 1996 to April 1999.

8. Worked with Surya Roshni Limited Delhi, based at Indore as a sales Supervisor        from August 1991 to January 1996.
9. Worked with Polar Auto & Engineering Pvt. Ltd. New Delhi based at Delhi as Sales Executive from 1990 to August 1991.
WORK PROFILE 
      1. Accountable for achieving sales target, leading & motivating sales force.

     2. Channel management by identifying and appointing dealers, Tie-up with 
         suitable channel partners, resulting in deeper market penetration & 

         reach for achieving profitability and increase sales growth.

     3. Distributors & retailers scheme implementation.

4.   Credit Control & Inventory Management.

5.   Conduct Sales promotional Activities like displays contest, wall painting advertising, seminars, Retailers meet.
6. Brand registration in Govt. Department.
RESPONSIBLE FOR :-
1. managing and motivating a team to increase sales and ensure efficiency; 

2. managing stock levels and making key decisions about stock control; 

3. analyzing sales figures and forecasting future sales volumes to maximize profit;
4. analyzing and interpreting trends to facilitate planning; 
5. using information technology to record sales figures and for data analysis and forward planning;
6. responding to customer complaints and comments;  

7. organizing special promotions, displays and events
8. Generate new enquires through cold calls & visits.
9. Build relationships directly with prospective Contractors & Institutional Clients.
10. Responsible for final negotiation / closure of the deals.
PERSONAL DETAIL :-

Name 



:
Rakesh Kumar Chauhan
Father’s Name


:
Late Shri Surya Deo Narayan Kumar
Marital Status


:
Married
Date of Birth


:
10th August 1965


Sex




:
Male

Language Known


:
Hindi & English

Hobbies



:
Making Friend and Traveling. 

Strength



:
Positive attitude and Energetic.
E-mail Address


:
rakeshchauhan10@gmail.com
UNDERTAKING :-
I hereby declared that the information given above is true and correct to the best of my knowledge.
DATE:- 08.12.2018
PLACE: - Indore




(Rakesh Kumar Chauhan)
Current CTC : 7 Lacs plus 1% Incentives
Notice Period: One Month

