GAURAV CHOKHANI
Mobile: 9813203000 & E-mail: Gauravchokhani91@gmail.com 


Assignment in SALES & MARKETING/BUSINESS DEVELOPMENT with a growth oriented organization
                                                                                                                           Location Preference: North India

A BRIEF SYNOPSIS
                                                                                                                                       
I started my carrier in March 2016 with Bharti Airtel Ltd.after completing MBA in marketing & finance This is a campus placement Had worked with Vodafone Mobile Services Ltd(India) in my pervious assignment, currently working with Bharti Airtel Ltd as a Territory Manager. Fair understating in increasing sales revenues, developing profitability and productive business relationship, Responsible for the overall Area operations which include sales of wireless product via Channel Sales.


ORGANISATIONAL SCAN 

 Since March’2016 – November 2017 ; Haryana as Territory Manager -Postpaid lead.

Key Deliverables:

· Sale: Taking care of the sales with focus on achieving predefined sales target and growth across Haryana zone. Forecasting and planning monthly & quarterly sales targets and executing them in a given time frame by direct, SME & individual sales. Interacting with Corporate and promote the company’s products and services of Wireless domain. Acquiring new Corporate (New Account Penetration)and maintaining there venue from existing accounts.

· Marketing: Analyzing latest marketing trends and tracking competitor activities and providing valuable inputs for fine tuning sales & marketing strategies; initiating marketing development efforts. Executing the market research campaign to gain competitive edge.
 
· Business Development: For identifying New channel partner and New Manpower for out-bounding and business development. Tracking their daily visit report and making funnel out of it. Driving a man power of Sales Associates to cover the individual base in the territory.

· Relationship Management: Managing Customer centric operation and ensuring customer satisfaction after sale’s. Up selling and cross selling of services to existing clients.

· Training : Weekly and monthly Training is organized for clear understanding of New plan and Market Strategies.

· Manpower: Total Team Size – 26
· 6 DST
· 16 FOS
· 4 Channel Partner Team








                                                                               Previous Assignments 


   JULY & AUG 2015; Haryana as Summer trainee- Market Mapping and Analysis.
 
Key Highlight :-

· Working on project on VBS Department Market Mapping and Analysis.
· 120 Accounts visit in Rewari , Bawal , Dharuhera.
· Acquisition the new customers.
· Co-ordination between company and clients.
· Promote the company products.
· Market and competitive analysis


Notable Contributions:
· Appreciation award for contribution towards gaining 2.5% RMS.in Haryana.


ACADEMIC CREDENTIALS

2016      MBA Marketing & finance from Institute Of Management Studies And Research , M.D.U. Rohtak

2014       B.COM From M.D.U Rohtak

2010        Senior Secondary Certificate from Vaish Model Sr. Sec. School, Bhiwani.

2008      Secondary Certificate from Bal Bhawan Public Sr. Sec. School, Bhiwani


               
PERSONAL DOSSIER
    Date of Birth                         :          25th August, 1991
   Communication Address       :          Narnodian Street ,Lohar bazaar Bhiwani
   Linguistic Abilities                  :          English,Hindi & Haryanvi.
   Marital Status                        :          Unmarried








