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MITHILESH KUMAR SINGH

East Viveka Nand Pally
Siliguri, West Bengal.

E-Mail: mithilesh_singh1975@yahoo.co.in
Mobile no: 9831914820
Career Objective:-
An ambitious, highly motivated and energetic sales executive with excellent marketing and business development skills. Experience of managing sales and merchandising for established retail outlets, franchises and international brands.  A result orientated professional with a proven ability to get results, generate revenue, improve service as well as reduce costs. Over 8 years marketing experience of working in competitive industries and successfully identifying, developing and managing new business opportunities within these markets seeks a suitable position in yours esteemed organization and contribute in achieving organizational goals through fulfilling my own career objectives.

	Total years of Experience


	11 Years 
    


	Professional Experience
	Beam Global Spirits & Wine (I) Pvt. Ltd. , ( Beam Suntory )
      Aug 2012– Present
Working as Regional Sales Executive to sell Premium liquor brands (Teacher’s Scotch Whisky) of International repute In North Bengal (Siliguri H.Q).
Job Description & Responsibilities:
· Responsible for sales plan execution of primary, secondary & tertiary volumes of six district of North Bengal.
· Executing monthly budgeted volume and implementation of business strategies to accomplish the decided target.

· Developing strategies to penetrate the market in order to dominate the market share of my brands. 

· Tracking of activities of competition/ market trends and customer preferences.

· Handling of BTL activities in my area. Maximizing visibility through proper display of my brands. 

· Worked extensively on the launch of premium Scotch brand and major BIO brands of the company.

· Managing of channel partners in order to enhance the market share and profit of the organization.

· Implementing merchandising activities like display, stock arrangement in an attractive manner to create effective visual impact for higher conversion and maintain high end store impact.

· Collection of pending payments from trade.

· Handle and motivate distributor’s & wholesaler’s salesman in order to operate smooth flow of stocks in the market.   
Beam Global Spirits & Wine (I) Pvt. Ltd.                                                                                                  From May 2009 to 31st July 2013                                                        Worked as Sales representative And Managed Entire South And Central Kolkata.
· Responsible for sales plan execution of secondary & tertiary volumes of South and Central Kolkata
· Developing strategies to penetrate the market in order to dominate the market share of my brands. 

· Tracking of activities of competition/ market trends and customer preferences.

· Handling of BTL activities in my area. Maximizing visibility through proper display of my brands. 

· Worked extensively on the launch of premium Scotch brand and major BIO brands of the company.

· Managing of channel partners in order to enhance the market share and profit of the organization.

· Implementing merchandising activities like display, stock arrangement in an attractive manner to create effective visual impact for higher conversion and maintain high end store impact.

· Collection of pending payments from trade.

CHAMPAGNE INDAGE LTD.                                                                                                                                   from Dec 2007 to 30th Apr.2009
Worked as SALES EXECUTIVE.
Job Description & Responsibilities:

· Was Responsible for the state of Himachal Pradesh.

· Responsible for sales plan execution of Primary & secondary volume of Himachal Pradesh.
· Developing Co-ordination with the wholesaler and retailers.

· Ensure the availability of our brands in retails and on premises 
· Launching schemes and events at retails

· Preparing daily sale report, monthly report and industry data.

· Responsible for various marketing efforts in coordination with channel and marketing manager of the promotion of trade through the network of retail outlets.

· To implement various sales strategies in area of operation for achieving secondary and tertiary sales as per annual business plan.

· To ensure that companies products are prominently displayed in the retailers as well as institutional outlets.

· To monitor brand/SKU availability at the outlets to take orders from the retailers and communicate the same to distributors.

· To execute tie-ups with retailers and wholesalers 

· To implement various sales strategies in area of operation for achieving secondary and tertiary sales as per annual business plan.
United Spirits Ltd                                                                                                                                                             from Aug 2006 to Nov.2007
Worked as a Sales Executive at Dehradun looking after whole region of Garhwal.
Shaw – Wallace Distilleries Ltd                                                                                                                                       from Oct 2005 to Sep.2006 
Worked as, as a Sales Executive at Dehradun looking after whole region of Garhwal.
· Responsible for sales plan execution of secondary and Tertiary volume my area.

· Developing Co-ordination with the wholesaler and retailers.

· Ensure the availability of our brands in retails


	
	


Academic Qualification:-      

· Sociology (Honors) from T.M. Bhagalpur University, Bhagalpur 
· Intermediate from B.I.E. Council, Patna 

· Matriculation from B.S.E. Board, Patna 
Strengths:-

· Result oriented Team worker and Positive outlook.

Personal Details:-

Father’s Name


:
 Samrendara Kumar Singh
Date of Birth



:
28th Jan. 1975.

Sex




:
Male

Marital Status



:
Married
Languages



:
 Hindi, English and Bengali
Contact No.



:
09831914820.






