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RESUME

RAKESH CHOPRA
B-116, Nariana Vihar
NEW DELHI 
Phone No: 08527984548
E-mail – rchopra721@gmail.com


OBJECTIVE:

To pursue career in your esteemed organization, where I can learn and add value to both my technical and managerial skills while contributing my best towards the growth of the organization. 

PERSONAL DETAIL 

Date Of Birth:  27.08.1978
Father Name: Sh P.s. Chopra
Marital Status: Married
Nationality: Indian 

EDUCATIONAL QUALIFICATION:  

Graduate in B.Com from Delhi University 

PROFESSIONAL QUALIFICATION:

Certificate Course in Computer's From Sigma Computer center, Patel Nagar, New Delhi. 

Course Done 

Dos, Windows, Ms Office - Ms. Word, Ms Excel, Ms. Power point, Page maker, Corel Draw, Accounting Packages Tally 4.5, 5.4 & Sigfa & Internet. 





Experience summary:

I have worked as Sales Head and assisted my management in achieving the corporate goals. 

Along with the Sales & Marketing support I have also contributed in the field of HR and General Admin activities, which were well accepted and appreciated by my seniors and respective management (in current and previous employers).

After serving for more than 15 years in the industry (12yrs in electrical industry) I find myself a fast and good learner, apart from this I have been known as a good team player in most of the mission & critical assignments. I am proud to be a committed and hard working resource with an open mindset to accept any professional challenge.

Areas of Expertise:

Sales & Marketing
Strategy Planning		
Business Development		
Brand Management	
Product Development		
Budgeting / Forecasting	
Channel Management (DNM)		
Team Management

Operations

Production Planning		Credit Administration		Stock Management 	                Debtors Management

Job Experience 
(17 Yrs) 

· Worked as a Executive Co ordination – Sales and Marketing with M/s. A.S. Agencies The Associates of Madura Garments, New Rajinder Nagar, New Delhi for 4 years (1999 to 2003)

· Run my own Computer Institute as name M/s. Intelligence Computer Center (ICC) at Rajindra Park, New Delhi for 1.6 years. (2003 to 2004)


· Worked as a Zonal Sales Manager  - Eastern region  with M/s. Polaron Marketing Ltd (POLAR- Fans & Pumps) for 6 years (2004 to 2010)
· Worked as a Vice President – Sales & Marketing with M/s. Bravo Global Ltd dealing under Brand ORTEM (Fans, Pumps and Appliances) for 3 years (2010 to 2013)

· Worked as a Sales Head – Eastern region & Delhi & Haryana with M/s. Maharaja Whiteline Pvt Ltd  (Fans and Appliances) for 2 years. (2013 to 2015)

· Worked as a Product Head – Fans and Appliances with M/s. Arise India Ltd (Fans and Appliances) from August 2015 to 2016.

· Working as a Product Head - Fans & Lighting with M/s. Sunflame Enterprises Pvt Ltd from April 2016 to till date.


Job Profile
· Having a control over the all India branches (11) by building the good strong Sales team and guide them/ motivate them to achieve the corporate goal. 

To create a strong DNM / Channel Partner for graceful business as per company policy (sply in Eastern region - West bengal , Orrisa , Assam , Bihar & Jharkhand and Northern region - U.P , Haryana, & Rajasthan)	

· Responsible for the growth of the Business - by the concept of branches as a profit centre.

· Analyse the market trends and business opportunities and develop strategies and plans for sales and profit maximisation.

· To ensure effective interaction with all branches / markets / customers, through visits and other means of communication and to develop short term, medium term and long term business plans and strategies (schemes) for the Company and its implementation in a most cost effective manner.

· To co-ordinate with technical and research departments for development of new products and improvement in the quality of existing products, wherever required.

· To collect the required information and data on continuous basis regarding sales performance, business opportunities, competitions etc. and to submit meaningful report to management at regular intervals.

· To keep the management informed about the important issues and decisions taken through regular interaction.

Achievements:-
     1.  Successfully re-Launched The Brand Ortem (FAN) in the market.
  
										(Rakesh Chopra) 

