SUNIL YADAV      



           Contact No.:07000281277
                                                                                                                              E-Mail:sunilyadv.utc@gmail.com

 SHAPE 



Seeking junior level assignments in Strategy Planning, Sales, Industrial Marketing, Business Development, and HCP Activity with an organization of high repute

Professional Snapshot

A result oriented professional with 6 years of fruitful experience in Business Development, Key Account Management, Relationship Management and Team Management. A keen analyst, highly skilled in market forecasting, quick to identify & formulate strategies to explore business opportunities. Ability to formulate and implement tactical initiatives to achieve corporate strategic goals.

Adroit in handling business development, identifying & developing new markets, lead generation, client retention & achieving targets. Possess credibility & personal integrity that leaves lasting impressions with decision makers, motivate employees and generate loyalty. Skilled in managing the teams to work in sync with corporate goals & motivating them for achieving business and individual development objectives. Effective communicator with good relationship building & interpersonal skills. Strong analytical, problem solving & organizational abilities.
Proficiency Matrix

Sales & Marketing 

· Implementing competitive strategies for generating sales, developing & expanding market share towards the achievement of revenue & profitability targets.

· Organizing promotional campaigns / technical presentations for new product development; focusing on brand establishment and the market penetration.

Business Development

· Creating product awareness of the new product concepts in the niche market and capturing market share. 

Channel/Distribution Management

· Identifying and networking with financially strong and reliable channel partners, resulting in deeper market penetration and improved market share. 

· Evaluating channel partners on set parameters and effectuating new changes in distribution channels to achieve company objectives. 

Key Account Management

· Building & maintaining relations with clients, generating business from the existing accounts, achieving profitability and increased sales growth.

Professional Snapshot

Sep.17�  to Till Date: Switcher India LLP


                               Senior sales executive
Major responsibilities handled: Handling North Chhattisgarh Territory, Handling Distributor Retail Counters and Projects. Responsible for increasing the retail outlets and Focus to secondary sales  in all over North Chhattisgarh.

Keeping abreast on the competitor's activities.

Sep� 13 to Oct� 14:  Anchor Electricals Pvt. Ltd.
                                                                      Sales Executive
Major responsibilities handled: Handling Bilaspur City, Channel Sales, and Industrial Projects.
 Achieving monthly targets to meet annual business plan.
Highlights

·  Stellar role in attaining 30% growth in one year.
· Handling Projects and Institutional Sales.
· Increasing the no. of retail outlets.
· Keeping abreast on the competitor's activities. 
Jan� 11 to Aug� 13
Godrej Boyce & Mfg. Ltd.                            
             Representative Sales Officer

Major responsibilities handled: Handling key account & direct dealers. Maintaining the stock at dealer�s level and keeping abreast on the competitor�s activities. Achieving monthly sales target to meet annual target tie-ups of the dealers.

Highlights

· Pivotal in generating business worth Rs 2 crore in the financial year - 2011.
· Handled key 19 showrooms , and other Direct Dealers

· Actively involved in initiating processes as:

· POP Displays  

· Increase the Godrej share in the Showrooms 

· Visuals at the most profitable place 

· Lesser the delivery time between CFA & Trade Associates
May� 08 to Dec� 10 IFB APPLIANCES Ltd.,  (Based at Bilaspur)                       Territory Sales Officer

Major responsibilities handled: Maintained existing dealer network & appointed new dealers. Involved in collections  pertaining to the dealers. Maintained the sales activities in the given territory to meet the given sales target.

Highlights

· Holded the distinction of being ranked as 12th in the MAC ranking of IFB.
· Part of an activity in Apartments and Demo Van activities in city.

· Organized cooking classes in Mahila Mandal and Clubs.


Academic Credentials

· PGDCA from Dr. C.V.Raman University of Bilaspur in 2014.
· B.A from Guru Ghasidas Central University of Bilaspur in 2012.
· 12th from Chhattisgarh School in 2007 with Second division. 

· 10th from Vedic Convent School in 2005 with Second division.

IT Skills                                 

· Knowledge of Operating System as Windows (Excel, PowerPoint and MS Word) & Internet related applications.

Trainings Attended

Title:

Sales Promotion of Home Appliances & Product Training
Tenure:
01st May 2010 to 10th May 2010

                         Role: Product Knowledge
Details:

Participated in ten days training program in a manufacturing plant in Goa.
               

Training for Home Appliances & Commercial Appliances.                                                              

Personal Dossier 

Date of Birth:

14th Sep. 1991
Permanent  Address:   
C/O Shri Ashok Yadav, Ashok Nagar, Bilaspur - 495001
Languages Known:
English & Hindi          
