	                 KALLAPPA.C.BIRADAR,

       E-Mail Address:        
          Kcbiradar1987@gmail.com
       Mobile #:  

                         +91-8147011317

      Address for Communication:

     Temporary Address:

          K C BIRADAR,

          # 3 11st cross

          Maruthi nagar,

          madiwala, Bangalore-68

      Permanent Address:

          S/o C K BIRADAR

          K C BIRADAR

          ING VYSYA BANK

          G.R.G.A&Y.A.P.C  COLLEGE SINDGI

          ROAD INDI 

          Pin :586 209

          District: Bijapur

.                                  

     Personal Profile:

     Date of Birth         : 23/03/1987
     Gender                   : Male

     Nationality             : Indian

     Marital Status       : Marriage
     Father’s name      : CHANNAMALLAPPA 

     Mother’s name    : MALLAMMA

	                       CURRICULUM VITAE

  Career Objective

               Want to pursue a career where my skills and abilities can be used to the full extent towards the development of your Organization and where a congenial environment is available to enhance my own knowledge.

   Professional Qualities

MBA in Marketing from Guru Nanak Dev Engineering College, Bidar.            

Specialization: Marketing

Area of interest: Sales & Distributions & Marketing Research, 
   Academic Record
Course Details
Year of Passing
College/ Institution

University or board

Grade
MBA 

   2011

      GNDEC,Bidar

VTU

S.C

B. Com Degree

2008

 S.S Arts & Commerce   College, Chadachan

Karnataka University

D.F.C

2nd P.U.C

2005

Sri sangmeshwar P.U  College, Chadachan

 Karnataka PU Board  

Pass

S.S.L.C

2002

Sri sangmeshwar madhyamikashala Chadachan

KSEEB

S.C

INPLANT TRAINING and   SUMMER PROJECT
INPLANT TRAINING and   SUMMER PROJECT
Organization: Customer Satisfactions K.M.F Milk Union  

Duration: Ten Weeks

Synopsis: In plant training involved the study of various departments in the organization with special reference to 7’s model.   

Topic: Customer Satisfactions towards Analysis & Interpretation       


	Computer skills:

Operating System : Windows XP, Windows2008, Linux 

TALLY  9 version 

Areas of expertise

Establishing Contacts

Handling Sensitive Negotiations

Marketing Strategies

Business Development 

Closing Deals

Consultative Skills

Client Relationships

Public Relations

Marketing Brand 

MANAGEMENT SKILLS

Team Work.

Decision making skills.

Active Participation in activities.

Leadership Quality.

Passion for Computers.

     Linguistic:

     Speak  

          English,Hindi,kannada

    Write 

         English,Hindi,kannada

    Other interests:

         Playing badminton, listening music

          And playing cricket

     Core Value:

           Punctuality, Discipline, 

            and Dedication  

       Place: Bangalore
	  Professional Experience:

Total experience: 6 Year  

Company Name  : Greatwhite global Pvt Ltd

Designation       : Senior Business Development Executive for Bangalore division.
Duration            : April 2015 – till date

Department       : Electrical Products handling projects
Team Size           : 04

Branch                : Bangalore

Company Name: Hublit Lighting Pvt.  Limited

Designation       : Business Development Executive for Karnataka division.
Duration            : June 2011 - March 2015.

Department       : Led Lighting handling projects and B2B Business.

Team Size           : 04

Branch                : Bangalore

Roles and Responsibilities
Achieve target as per Management.

Building relationship with architects, builders, electrical contractors and electrical consultants.


Meeting the prospective customers and get the orders.

Preparing strategic monthly marketing calendars

.

Conducting marketing activities for sales lead generation.

 Completing the sales process, collection of payment.


 Maintain Customer Relation with the company.


 Support marketing activities. ( Campaign)


 Managing the leads provided by the company.

 Managing all records of meeting and conversations with customers.

Conducting product demonstrations and sales presentations for consumers.

 Establishing a centralized archive of marketing material, as well as sales pitches and presentations.

                                                                                             ( Kallappa C Biradar )

 

	


